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This year marks 30 years since the inception of C5 Group. 
It is time to match our brand with the dynamic strides we have made.

See inside for details…
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Business Information in a Global Context

6th Annual Congress on

Successfully Negotiating & Renegotiating

Long Term Gas 
Supply Contracts 
The ONLY event in Europe focused on successfully negotiating  
and renegotiating Long Term Gas Supply contracts

30th June & 1st July 2016 
NH Collection Berlin Friedrichstrasse Hotel   |  Berlin, Germany 
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MORE INDUSTRY FOCUSED THAN EVER » Suppliers confirmed from Gazprom, BP and Total

Benchmark your Contracting and Arbitration strategies with Leading Gas Experts:

Gazprom 
GRTgaz 
Task Force on Security  
of Supply, GIE
BP
The Oxford Institute of Energy 
Studies
Edison SpA
Engie
Total S.A.

RWE Supply & Trading GmbH
GasTerra B.V.
Uniper Global Commodities
Three Crowns
LALIVE
WilmerHale LLP
Gasunie
White & Case LLP
Freshfields Bruckhaus Deringer LLP
The Energy Contract Company Ltd

Berkeley Research Group, LLC
Gasunie
Stockholm Chamber  
of Commerce Board
Allen & Overy LLP
Latham & Watkins LLP
Delphi
FTI Consulting

Executive Sponsors:

Networking Drinks 
Reception Sponsor:

New for 2016
• A Deep Dive into Price Formation Evolution and Price Review Clauses

• Comparing and Contrasting Pipeline Contracts and LNG contracts 

• Asia as a New Frontier for Negotiations and Disputes

• Critical Post-Arbitration Award Considerations

Enhance your congress 
experience by attending our 
expert-led and interactive  
pre-Congress Masterclass on  
30th June: Termination of a  
Long Term Gas Contract

Energy
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This year marks 30 years since the inception of C5 Group.

It is time for a brand, logo and language in keeping with the 
dynamic strides we have made as a company. It is time for a 
brand that will take us forward for the next 30 years.

C5 Group, comprising C5 in Europe, American Conference 
Institute and The Canadian Institute, will unite under one 
central brand image, appropriately a globe. See how bringing 
together the power of people and the power of information can 
accelerate your growth and success.

Our new brand look and language will be fully revealed soon. 
Stay tuned for more exciting changes.

30 years 
expanding 

across  
the globe

30 years  
building a  
network of  

industry leaders 

30 years 
hosting more 
than 6,000 

conferences

These and other crucial issues will be addressed at C5’s  
6th Annual Long Term Gas Supply Contracts Congress –  
the industry leading event and the only one of its kind which 
focuses on negotiation and renegotiation of long term oil 
indexed gas contracts.

The 6th Edition of the LTGC Congress comes at a crucial time in 
which oil prices are diverging significantly from the market price 
for gas which in itself triggers gas price review arbitrations in 
existing oil indexed contracts.

Bringing together a senior level audience of leading 
purchasers, suppliers, expert consultants and the most 
highly regarded lawyers in this area, attendees will 
benefit from extensive learning and business development 
opportunities. This is an event that no one involved in the 
negotiation of LTGSC can afford to miss.

What is the future 
role of Long Term Gas 
Contracts (LTGC)?

Does the fact that the 
gas market is slowly 
globalising have 
an impact on LTGC 
formation?

Does this mean that 
companies are going 
to change the way they 
contract for gas?

A PAN-EUROPEAN EVENT 
WITH ATTENDEES FROM 

ACROSS THE GLOBE

United Kingdom
France
Germany
Norway
Denmark
Qatar

Italy
Austria
Spain
Rest of Europe
Rest of World
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GLOBAL SPONSORSHIP OPPORTUNITIES

C5 works closely with sponsors to create the perfect business development solution catered exclusively to the needs of any practice 
group, business line or corporation. With over 500 conferences held in Europe, Russia and the CIS, China, India, the US and 
Canada, C5 provides a diverse portfolio of first-class events tailored to the senior level executive. 
To find out how to position your firm as an industry leader by sponsoring this event, please contact Chris Murphy on  
+44 (0)20 7878 6955 or email c.murphy@c5-online.com 

“It is a must for all practitioners involved  
in gas disputes”  
(Counsel, Aequo)

“A good chance to check and confront  
your own experiences and meet people”  
(Head of Global Legal Dept., Enel) 

“It is a good opportunity to determine  
the most relevant trends and issues  
related to long term gas contracts”  
(Portfolio Strategy Manager, Eni)

“Very interesting and above all,  
very industry focused”  
(Partner, Delphi)

• From oil and gas companies, utilities and industrial 
purchasers:
- Legal counsel
- Commercial managers
- Heads of negotiation
- Heads of supply and portfolio development
- Purchasing managers
- Corporate treasury managers
- Heads of origination
- Risk managers
- Energy procurement personnel

• Attorneys practising in the areas of:
- Energy/commercial litigation/arbitration

• Advisors and consultants in the oil and gas sector

• Arbitrators and representatives from arbitration 
centres

• From banks: 
- Commodities traders and analysts

“

”

TESTIMONIALS A MUST-ATTEND EVENT FOR:

EXECUTIVE SPONSORS:

NETWORKING DRINKS RECEPTION SPONSOR:

LALIVE is an international law firm, with 
offices in Switzerland and Qatar (LALIVE 
IN QATAR LLC). The firm provides 

strategic, tactical and transnational representation to States, corporations 
and individuals around the world in all areas of fraud, asset tracing 
and recovery. It is renowned for its expertise in international dispute 
resolution, in particular arbitration and civil litigation. Furthermore, it has 
long standing experience in highly complex governmental investigations 
and mutual judicial assistance proceedings. Members of the team are 
ranked among the world's leading practitioners in these areas.

Three Crowns is a premium firm dedicated 
to international arbitration-commercial, investment-treaty, and inter-State. 
The founding partners come from leadership positions at prominent 
international firms and bring extensive experience in all types and fora of 
international arbitration, with a strong emphasis on energy-sector work. 
3C is based in London, Paris, and Washington.

Delphi is a leading Swedish law firm servicing Swedish 
and international clients within a broad range of 
business sectors. Within the energy field, our lawyers 

have extensive experience from dealing with European long term gas 
sales contracts. Delphi is frequently consulted in gas pricing arbitrations 
and other gas contracts related matters. www.delphi.se

Allen & Overy is a multinational law 
firm, with 44 offices worldwide. We are 

available to serve our clients needs wherever they arise. Recognised as 
one of the world’s elite law firms, our market-leading energy practice has 
a track record of achieving successful outcomes for clients in complex 
transactions, as well as sensitive, high-value disputes.

White & Case LLP is a leading global 
law firm with lawyers in 38 offices in 26 

countries. Among the first US-based law firms to establish a truly global 
presence, we provide counsel and representation in virtually every area 
of law that affects cross-border business.

Freshfields Bruckhaus Deringer 
LLP is a global law firm with a long-

standing track record of successfully supporting the world’s leading 
energy companies, governments, lenders and other sector participants 
on ground-breaking and business-critical mandates.

Latham & Watkins is a global law firm that is 
committed to helping clients achieve their business 
strategies and providing outstanding legal services 

around the world. We comprise over 2,000 lawyers in 32 offices located 
in 14 countries.

Wilmer Cutler Pickering Hale and Dorr LLP 
offers one of the world’s leading international 
arbitration practices. Our multinational team 
of lawyers serves a global client base. We are 

instructed in the largest and most complex arbitrations, including a 
significant number of disputes involving oil and gas contracts.

The Business Development team at C5 
conferences, summits and executive 
briefings provides a unique opportunity 

for global companies to reach a powerful international group of senior 
executives making strategic decisions in the Legal, Telecoms, Emerging 
Markets, Life Sciences and Energy sectors.

BRG’s energy practice advises clients on production, 
markets, investments, contracts, pricing, and disputes for 
LNG, natural gas, oil, thermal generation, and renewable 

energy. We have considerable experience of energy markets worldwide, 
including pricing, contracts, trading, commercial practices, regulation, 
supply-chain economics, infrastructure, investments, and financing. 
We offer independent expert services to advise clients engaged in 
commercial and investment arbitration, litigation, regulatory, and antitrust 
proceedings. We advise clients on capturing value in complex energy 
markets, including identifying, managing, and mitigating risk; optimizing 
capital deployment and performance; and developing strategic, 
commercial, and operational analysis.

Energy
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09.30 Late Registration and Coffee

10.10 Opening Remarks from the Chair

Christopher Goncalves, Chair and Managing 
Director, Energy, Berkeley Research Group LLC

10.20 What is the Future Role of Long Term 
Contracts? 

The market has changed dramatically in the past years: 
oil prices have dropped significantly in only one year, 
new suppliers are entering the EU market with LNG 
cargos coming in 2016: how will this impact the whole 
process of negotiation under existing or new contracts? 
How will it impact the duration of these new contracts?

Philippe Perfumo, Head of Long Term Gas, 
Engie

Christophe Poillon, Vice President European 
Affairs at GRTgaz and Chairman of the Task 
Force on Security of Supply, GIE

Sergei Komlev, Head of Contract Structuring and 
Pricing Directorate, Gazprom export LLC

• Understanding the trends in the gas market:  
5 year perspective (Buyer’s perspective)
- How these contracts will be structured in the future?
- Negotiating for shorter periods or longer periods
- Pros and cons of reducing the duration of the 

contract or the quantity amount
- Different strategies of contracting in the Long Term
- Changes in the business models of suppliers and 

buyers due to changes in the market
- Dual products in the Gas Market: 
 How does the market reconcile existing  

long-term contracts which remain unchanged 
and new contracts? 

 What are the issues arising from this new 
scenario?

- What will be the role of long-term contracts in the 
future compared to short term or spot trading?

• Resetting the European energy policy towards an 
energy union (Legal perspective)
- How does the European Energy Package affect 

long-term contracts?

• Continued relevance of long-term contracts in the 
current market (Suppliers’ perspective)
- Long-term contracts as a risk mitigation instrument
- The value of security of supply
- Underpinning infrastructure investments through 

long-term contracts
- How can long-term contracts lead to a price for 

and import that is lower than the hub price?

11.30 The Effects of Declining Oil Prices and the 
Development of a Global Gas Market on 
Contract Negotiation

Vladimir Drebentsov PhD, Head of Russia & CIS 
Economics, BP plc & Vice President, BP Russia 

Declining Oil Prices

An understanding of what is happening in the oil market is 
fundamental to the understanding of the overall picture of 
long-term gas contracts: how does the present situation 
affect the energy market as a whole and particularly gas 
trade in Europe?

• Examining the relevance of oil-indexed contracts  
in a world of $35 oil

• How does the decline in oil prices influence 
negotiations?

• How is it going to change previous agreements? 
• Does this strengthen or weaken the case for a 

change of price formation in LTG supply contracts? 
• Does the decline in oil prices mean an end of disputes? 

Gas Globalisation

How does the fact that gas is slowly globalising have an 
impact on long-term gas supply contracts formation? 

• Will the re-sale of gas lead to a globalised market by 
the end of the decade?

• How the globalisation of gas will affect long-term 
gas contracts in terms of price formation from oil 
indexation to market pricing

• What are the risks and what issues could arise from 
a world energy market?

DAY ONE  Thursday, 30th June 2016

PRE-CONGRESS MASTERCLASS

08.00 – 10.00

Best Practices for Termination of Long Term Gas Contracts
Niall Trimble, Managing Director, The Energy Contract Company Ltd

Martin Stewart Smith, Partner, Bracewell Giuliani

• Identifying the reasons the contract can be 
terminated

• Drafting a damage clause in case of 
termination

• How to proceed when a damage clause 
has not been drafted

• Prevention of damages
• Calculation of potential damages

07.30 Early Registration
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12.30     Networking Lunch 

13.45    How is the Evolution of the Hubs 
Impacting Long Term Gas Contracts?

Patrick Heather, Senior Research Fellow,  
The Oxford Institute of Energy Studies

Sybren de Jong, Manager Strategist Market 
Modelling, Gasunie

Katya Zapletnyuk, Editor, European Gas Markets

• How are the traded gas hubs developing across 
Europe?

• Is the co-existence of oil-linked and hub-based 
pricing sustainable?

• How can the hubs help manage risk in long-term 
contracts?

• How hubs are impacting the mid streamers
• Impact of the hubs on the negotiation/renewal of 

long-term contracts
• Correlation between oil and gas prices: latest 

analysis on how hub prices are affected by oil prices 
through long-term contracts

• How competitive is the market for gas hubs and how 
does this affect liquidity?  

• What are the risks of hub based contracts?
• Are we moving towards a European/EurAsian Henry 

Hub?

14.30 Emerging issues in Contractual Terms  
and Clauses 

Pierre Vergerio, COO, Edison SpA

Michael Polkinghorne, Partner 
White & Case LLP 

Mark Levy, Partner, Allen & Overy LLP

• What general principles of gas supply contracts are 
now applicable to all contracts?

• Pros and cons of terminating a contract Vs  
re-negotiating it? 

• Key contractual clauses: in what circumstances will 
they be triggered?
- “Take or Pay” clauses
- Hardship model clauses

• After all these years, is there a lex mercatoria 
emerging as an aid of interpretation to all long-term 
gas contracts?

15.15 Afternoon Refreshments 

15.45 A Deep Dive into Price Formation 
Evolution and Price Review Clauses

Richard Dinnie, Legal Affairs & Agreements 
Division (Exploration-Production), Vice President, 
Gas, Total S.A.

Ulf Hårdeman, Partner/Advokat, Delphi

John Trenor, Partner, WilmerHale

PRICE FORMATION: The formulae

• What are the trends in price formation?
• How price formation is changing in long-term 

contracts
- How has it changed over the last 10 years? 

• Establishing the formulae during negotiations
• What should be the right price for long-term 

contracts? How should it be determined?
• What have been the most relevant changes  

in pricing mechanisms?
• Challenges of setting long-term expectations 

for prices in a contract: finding ways to achieve 
flexibility to adjust to important changes in the 
market

• In what circumstances can the parties propose  
a new formula?

PRICE REVIEW

• Evolution of price revision clauses 
• When will something be construed as a price 

revision clause?
• Do changes in price imply changes in other 

provisions?
• What happens when the price revision clauses 

were agreed at a time where the parties who were 
agreeing them could never foresee the future?

• Can we foresee a price revision case in which an 
existing oil-index formula will be changed to 100% 
hub price on the basis of a pure price revision 
clause?

• What will such a clause look like?

16.45 Emerging Competition Law Issues 
Impacting Long Term Gas Contracts

Malte Abel, Head of Antitrust & Energy Law, RWE

Boaz Moselle, Ph.D., Senior Managing Director, 
FTI Consulting

• Overview of current investigations
• Business secrecy issues
• Competition issues in re-loading
• Limitations of competition law enforcement across 

different jurisdictions
• Competition economics and long-term gas supply 

contracts
• Economic aspects of competition law claims in price 

review proceedings:
- Alleged breaches of Art 101 (anti-competitive 

agreements)
- Allegations of Art 102 (excessive pricing, 

allegedly abusive non-price terms)
• Economics of profit-sharing agreements in LNG 

contracts

17.40 Chair’s Closing Remarks and  
Congress Adjourns

17.50 Networking Drinks Reception

Sponsored by:

http://WWW.C5-Online.com/GasContracts
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08.30 Morning Coffee

09.00 Opening Remarks from the Chair

Georgios Petrochilos, Partner,  
Three Crowns LLP

09.15 How the Tsunami of LNG Products 
is Affecting the Negotiation and Re-
Negotiation of Long Term Gas Contracts

Christopher Goncalves, Chair and Managing 
Director, Energy, Berkeley Research Group LLC

• Forecast for LNG exports in 8-10 years’ time
• What will be the impact of LNG cargos on the 

European Gas supply market?
• Diversification of supply:

- How LNG coming on stream from the US is going 
to impact the European Gas market and existing 
long-term contracts

• How the long established players in Europe are 
likely to change their behaviour in the European Gas 
market in order to defend market share 

• Advantages and disadvantages of over-contracting 
LNG
- Impact on contract formation
- Impact of LNG importation on prices

10.15 Comparing and Contrasting Pipeline 
Contracts and LNG contracts 

• Implications of LNG import contracts 
• How do you share profits on diverting cargos from 

one location to another?
• What markets are the buyers looking at?
• Pipeline LTC in the new world of European Natural Gas 
• Differences between the Eastern European market 

and the mainland Europe market
• Comparison of both contracts in terms of transit of gas

Europe
- Arrangement over safe transit of gas by EU 

stream (Gas suppliers’ perspective)
- Legal problems related to transit
 International transit (Ukraine & Slovakia –  

Velke Kapusany)
- Managing and operating pipelines across Europe
- Is there a need to contract on a long-term basis or 

could short-term do the deal for gas to be moved 
across Europe? 

- How is the economic context going to affect long-
term contracts? 

- How many long-term contracts are being 
discussed and renewed at the moment? 

- Can companies still make commitments on 
volume and on a certain level of pricing? 

L
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- Where are we going to be getting our gas from  
in the future?

- Long-term commitment on transportation across 
Europe

Middle East & North Africa (MENA)
- Implications of MENA LNG imports for long-term 

contracts
- Experiences from MENA suppliers: Algeria, Qatar, 

Azerbaijan
• Where are the disputes arising from LNG in 

comparison to pipeline contracts? 

11.15 Morning Refreshments 

11.45 Asia as a New Frontier for Negotiations 
and Disputes 

Matthew Secomb, Partner, White & Case LLP 

• Is Asia a potential future market for European gas 
buyers companies?

• Impact on certain European hubs of LNG cargos 
being diverted from Southern Europe to Asia

• Are we going into a situation of over supply to the 
Asian market?

• How do you go about setting a price for an LNG 
cargo by reference to a western European market 
when that cargo can be sold in East Asia?

• Singapore as a gas price trading hub
• Australia as an alternative source of supply
• How are Asian buyers such as Japan negotiating 

long-term gas contracts?
• What is the landscape for disputes arising from 

long-term gas contracts in Asia?

12.45 Networking Lunch 

14.00 Where Will the Next Disputes Come From?

Dr. Elmar Schweers, Deputy Head Legal & 
Compliance, RWE Supply & Trading GmbH

Peter J. Turner QC, Partner,  
Freshfields Bruckhaus Deringer LLP

• What is the effect of changes in oil prices? Are we 
going to have disputes the other way now?

• What is a reasonable margin for a long-term indexed 
contract to short-term markets?

• Based on lessons’ learnt from the re-negotiation and 
arbitration cases in Europe:
- What will be the content of those long- term 

contracts? 
- How “take or pay” commitments have changed 

and what is the scope for future disputes? 
- What kind of price is it going to be in terms of 

level, in terms of indexation? 
- What kind of flexibility has been achieved? Is this 

enough?
- What have we learnt from the force majeure cases?
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DAY TWO  Friday, 1st July 2016
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14.45 Sophisticated Ways of Resolving Pricing 
and Contract Disputes: From Negotiation 
Phase to Dispute Settlement Phase 
Including Lessons Learnt for New 
Contracts to be Drafted

How to improve the way price revision negotiations and 
disputes are conducted for both sides? How could you 
resolve disputes more efficiently and more effectively? 

Dr. Philipp Jäger, Legal Advisor, GasTerra B.V.

Noradèle Radjai, Partner, LALIVE

• Negotiation phase: learning to identify what the 
issues are where the parties do not agree: 
- Separating issues of law and issues of fact

• Overcoming the evidential burden: how to support 
your position successfully

• What you can/cannot do on the basis of the existing 
agreements

• How do you structure the procedure to make it more 
flexible? 

• What are the inherent limitations of contracts and 
how to work around them?

• Managing expectations: how to avoid big gas price 
arbitrations based on completely wrong assumptions

• Business models: ways of shaping your future

16.15 Afternoon Refreshments 

16.45 Critical Post-Arbitration Award 
Considerations

Dr. Nikolas Hübschen, Head of Gas Purchase 
Law, Uniper Global Commodities

Professor Kaj Hobér 
Chair, Stockholm Chamber of Commerce Board 
Professor of International Investment Law and 
Trade Law, Uppsala University

• Issues when enforcing an award
• How to deal with the price formula when the parties 

agreed on one price formula and then the tribunal 
decides to amend it upon request of one of the parties

• Implementing the award and available options: 
applying the award as such, changing the contract, 
cash settlements, termination etc. 
- To review the contract  yearly after a “cash 

settlement”
- Changing a clause in the contract to make it more 

applicable to today’s market
- Re-writing the contract
- Termination

• Future challenges resulting from award:
- Res Judicata, applicable benchmarks and 

reference periods
- Challenging an award in the domestic Court
- How to enforce an award in jurisdictions that do 

not recognize awards or international arbitration 
awards

- Applicable benchmarks

17.30 Chair’s Closing Remarks & End of Congress

D
IS

P
U

T
E

S
D

IS
P

U
T

E
S

MEDIA PARTNERS:

Eurasia Energy Observer

AT THE SAME TIME 
AND SAVE

€360

RISK 
MITIGATION 

AND 
HEDGING 

STRATEGIES 
FOR EUROPEAN GAS SUPPLY 

REGISTER FOR 

28-29 JUNE 2016

Can’t take time out of the office? Attend the 
congress from the convenience of your home 
or office. Save money on travel and view the 
congress according to your own schedule. This 
interactive live webcast allows you to participate 

in the sessions as they occur, download hand-outs, and ask 
speakers questions.

If you can’t watch the live feed, the recorded archives of the 
presentations will also be available for you to view for 45 days 
after the congress is over, so you can re-watch sessions, or 
view any sessions you may have missed.

€695WEBCAST

http://WWW.C5-Online.com/GasContracts
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Complete Payment Details   

Please charge my      o AMEX      o VISA      o MasterCard      o Discover Card

NUMBER 

EXP. DATE

CARDHOLDER

If you wish to pay in GBP£ or USD$ please contact Customer Service

o BY BANK TRANSFER

C5 Communications Limited
Account Name: C5 Communications Limited  /  Bank Name: HSBC BANK Plc 
Bank Address: 31 Chequer Street, St Albans Herts AL1 3YN, UK
Bank Branch: St Albans Branch  /  BIC ( Bank Identifier Code ): MIDLGB22

IBAN:  GB45 MIDL 4005 1569 7326 66
Sort Code: 40-05-15
Account Currency: EURO

4

Select Your Level of Engagement Register & Pay by 
April 29, 2016

Register & Pay by 
June 10, 2016

Register & Pay by 
June 30, 2016

o ELITEPASS*: Congress & Master Class €2445 €2595 €2745

o Congress Only €1845 €1995 €2145

o Webcast Only €695

o Congress Materials Only €595

All Delegates will receive an online link to access the congress materials as part of their registration fee
Congress materials are available 2 working days post event

PLEASE ADD GERMAN VAT TO ALL ORDERS

2

Attention Mailroom
If undeliverable to addressee, please forward to: Legal Counsel,  
Commercial Managers, Head of Negotiation, Head of Supply  
and Portfolio, Purchasing Managers, Head of Origination

Incorrect Mailing Information  
If you would like us to change any of your details, please email Data@C5-Online.com 
or fax the label on this brochure to +44 (0) 20 7878 6887

Bringing a Team?

2 - 4 10% Conference Discount

5 - 6 15% Conference Discount

7 - 9 20% Conference Discount

10 or more Call +44 (0) 20 7878 6888

Payment Policy

Payment must be received in full by the conference date 
to ensure admittance. All discounts will be applied to the 
Conference Only fee (excluding add-ons), cannot be combined 
with any other offer, and must be paid in full at time of order. 
Group discounts available to 2 or more individuals employed 
by the same organisation, when registering at the same time.

Delegate Substitutions and 
Cancellations

You must notify us by email at least 48 hrs in advance of 
the conference if you wish to send a substitute participant. 
If you are unable to find a substitute, please notify us in 
writing no later than 10 days prior to the conference date. All 
cancellations received will be subject to a cancellation fee of 
€350. Delegates opting to receive a credit voucher will receive 
a credit for the full amount paid, redeemable against any other 
C5 conference in the next 12 months. 

No credits or refunds will be given for cancellations received 
within 10 days of the conference start date. Delegates may 
not “share” a pass between multiple attendees without prior 
authorisation. No liability is assumed by C5 for changes in 
program date, content, speakers or venue. C5 reserves the 
right to cancel any conference it deems necessary and will, 
in such event, make a full refund of any registration fee, but 
will not be responsible for airfare, hotel or other costs incurred 
by registrants. 

Terms and Conditions

Fill in your Profile

SALUTATION                          NAME                                                                                              

JOB TITLE                                     ORGANISATION                                                                                    

ADDRESS                            CITY

PROVINCE/STATE         COUNTY                                         POSTCODE                                  COUNTRY

TEL.                                       FAX                                                EMAIL

TYPE OF BUSINESS                                                                               NO. OF EMPLOYEES 

APPROVING MANAGER         JOB TITLE                                                                                         

3

*ELITEPASS is recommended for maximum learning and networking value.

5 Accept the Terms and Conditions to Register I confirm I have read and understood the terms and 
conditions of registering for this event

505L16-BERConference Code

505L16.SRegistration Code

1

PHONE:
+44 20 7878 6888

EMAIL:
registrations@C5-Online.com

ONLINE:
www.C5-Online.com/GasContracts







MAIL:
C5 Communications Limited, Customer 
Service. 11th Floor, The Tower Building, 
11 York Road London, UK SE1 7NX



Choose your Registration Method

Fee Includes

The program, all program materials, refreshment breaks  
and lunches.

Venue Information at a Glance
Date: 30th June – 1st July 2016

Time: 9.00 – 17.50 

Venue: NH Collection Berlin Friedrichstrasse Hotel

Address: Friedrichstrasse, 96, Berlin, 10117, Germany

Telephone: +49 (0)30 206 2660

Book your Accommodation

An allocation of bedrooms is being held for delegates at a negotiated 
rate until 27 May 2016.

To book your accommodation please call Venue Search on   
tel: +44 (0) 20 8541 5656 or e-mail beds@venuesearch.co.uk. 
Please note, lower rates may be available when booking via the internet 
or direct with the hotel, but different cancellation policies will apply.

This year marks 30 years since the inception of C5 Group. 
It is time to match our brand with the dynamic strides we have made.

See inside for details…
C5
Business Information in a Global Context

6th Annual Congress on

Successfully Negotiating & Renegotiating

Long Term Gas Supply Contracts LTG
2 0 1 6

30th June & 1st July 2016  |  NH Collection Berlin Friedrichstrasse Hotel   |  Berlin, Germany 


